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Sparks 


Congress appears to be still gun- 
ning for OPA’s hide. 


* * * 


A 1908 Reo automobile has just 
been sold at auction in Berne, Ind., 
for $160. The car still is in good 
condition. 

* * 

Claude Klugh reports dealers 
in 30 states have requested copies 
of PAA’s Postwar Planning 
questionnaire, involving factory- 
dealer relations. 

* * * 


Peter Masefield, British aviation 
authority, has designated two 
American planes (North American 
Mustang fighter and Consolidated 
Liberator bomber) and one British 
make (DeHavilland Mosquito fight- 
er-bomber) as the “three most 
outstanding aircraft in the world 
today.” 

a oa 7~ 


Exit Renegotiation? 


Following Navy Undersecretary 
Forrestal’s testimony before a 
Senate committee that the Navy is 
studying the possibility of abandon- 
ing contract renegotiation prior to 
the end of the war, it is conjec- 
tured that about the middle of next 
year the armed services will ask 
Congress to exempt 1944 business 
from renegotiation. 

* * * 


Sull Big Chunk 


Uncle Sam still is getting a huge 
chunk of money monthly from 
highway transportation. During 
October, 1943, the following federal 
and highway user taxes were paid 
into the U. S. Treasury: 


Automobile trucks, $105,348; auto- 
mobiles and motorcycles, $55,963; 
automobile parts and accessories, 
$2,793,677; tires and inner tubes 
including floor taxes, $3,148,295; 
lubricating oils, $5,645,908; gasoline, 
$22,863,919; use of motor vehicles, 
$1,079,797. 


* * * 


NADA Nominees 


Under new by-laws, NADA’s 
president and other officers for 1944 
will be elected in January from 
among the following regional vice- 
presidents, just selected: 


Zone 1—Harold Lanphear, Provi- 
dence; Zone 2—W. L. Mallon, New- 
ark; Zone 3—R. C. Jones, Reading, 
Pa.; Zone 4—C. B. Robertson jr., 
Richmond, Va.; Zone 5—A. E. Sum- 
merfield, Flint, Mich.; Zone 6— 
Lynn S. Snow, Chicago; Zone 7— 
Harry Sommers, Atlanta; Zone 8 
—D. G. Kelly, Grand Forks, N. D.; 
Zone 9—D. E. Castles, St. Louis 
(now president and therefore in- 
eligible); Zone 10—S. J. Rogers, 
Monroe, La.; Zone 11—E. Jack 
Beatty, Denver; Zone 12—A. J. 
Dingeman, Oxnard, Calif. 

* * co 


Call to Arms 


A call for. mobilization of the 
nation’s motor fuel marketers in a 
new “intensified war on gasoline 
black markets” was sounded late 
last week by OPA. The action 
followed earlier warnings by OPA 
Administrator Chester Bowles that 
theft and counterfeiting of gaso- 
line ration coupons were develop- 
ing into “big nationwide rackets.” 

Hereafter, the OPA chieftain 
said, fuel distributors will be re- 
quired to “screen out” irregular 
coupons, that is, those counter- 
feited, expired or not valid, and 
coupons not endorsed by gasoline 
purchasers among motorists. Fuel 
distributors and filling station 
operators, who continue to accept 
irregular coupons, will be subject 
to civil or criminal action, it was 
stated. 
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New-Car Eligibility List Tightened 


Salesmen Eliminated, 60,000 Mileage is Necessary Before Turn-In; 
Truman Warns Transportation Crisis is Dangerously Near; 
Govt. Far Behind on Reconversion Decisions 


Moving to reduce the number of appli- 
cants for the steadily dwindling num- 
ber of new automobiles in dealer hands, 
OPA last week made salesmen ineligi- 
ble for the new vehicles while at the 
same time raised from 40,000 to 60,000 the minimum num- 
ber of miles an applicant’s car must be driven before it 
can be considered unserviceable. The new restrictions, 
effective Dec. 20, are expected to cut down the number of 
autos rationed by local boards this month. The December 
quota of new passenger cars, announced 15 days ago, is 
only 15,500 vehicles—the lowest quota in almost two 
years of rationing. 

The move taking salesmen off the eligible list follows 
closely OPA’s action removing them from the preferred 
mileage list for obtaining supplemental gasoline rations. 
Previously, salesmen of foods, building materials, clothing, 
and fuel and medical supplies could purchase new cars if 
they drove an average of 723 miles or more per month 
in connection with their work last year. 

: 2 2 

Warning of a transportation crisis 
“dangerously near,” the Senate Tru- 
man committee last week called on 
WPB to grant higher priority for 
replacement parts on all vehicles, 
urged the military to reduce its truck requirements so that 
essential civilian needs may be met, and recommended that 
ODT raise the 35-mile speed limit to 40 m.p.m. if a pend- 
ing survey shows the increase will not wear tires unduly. 
The report, long in preparation and containing voluminous 
testimony, criticized WPB for curtailing too drastically 
production of some replacement parts and urged the War 
department to increase output of trucks and tires for 
civilian use. 

The committee declared the tire situation is dark, 
predicting that unless the Army and Lend-Lease reduce 
their needs, there won’t be sufficient tires to maintain 
essential civilian service in 1944. The report said that 
“a tremendous number of serviceable parts were destroyed 
in the WPB’s 1942 scrap drive, and the civilian market 
was deprived of these reserves. Senator Ferguson (Michi- 
gan), a member of the committee, charged that the Army 
could have saved $1,000,000,000 annually if it had bought 
replacement parts from manufacturers instead of from 
assemblers of vehicles. 

x k * 


The government is far behind 
schedule in making decisions on 
contract termination and recon- 
version problems, George Romney, 
managing director of the Auto- 
motive Council for War Production, told newspapermen in 
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News in Brief 


No Gas Boost in about 200 cities. They will be 


WASHINGTON. — PAW an- 
neunced last week that not only 
is there slight chance for in- 
creases in gasoline rations in 
1944, but there is a possibility 
that new military requirements 
may even force further cuts 
during the year. 


Double Checking 


WASHINGTON. — Double 
checking of truck tire inspec- 
tions to promote the “greatest 
possible conservation” of criti- 
cally scarce truck tires, was an- 
nounced last week by OPA. The 
plan calls for creation by OPA 
of truck tire inspection stations 


privately-owned and _ operated 
by men trained in tire care and 
conservation. These experts will 
reexamine all tires recommend- 
ed for replacement by official 
OPA tire inspectors, returning 
to service tires still good for 
more miles. 


Vote Oil Price Rise 

WASHINGTON. — Although 
turning down a proposal to 
transfer oil price control from 
OPA to the Petroleum Admin- 
istration for War, the House 
last week voted to order OPA to 
increase the price of crude 
petroleum a minimum of 35 
cents a barrel. 


OPA, Please Note! 


SypDNEY, AUSTRALIA 


I have been reading in Automotive News various articles and 
comments about the proposed plan for fixing the prices of used 
cars in the United States. 


As you probably know, we have had price-fixing regulations 
for used cars in Australia for just on 12 months. Prices were pegged 
on the basis of a certain fixed percentage of the original list selling 
price; for example, a 1942 model cannot be sold for more than 90 
percent of its original retail list price; 1941—85 percent and so on 
down. As of Dec. 31 each year there is an automatic reduction in 
the percentage and the before-mentioned 1942 model will be pegged 
at a maximum of 85 percent of _ its list price; the 1941 model at 
80 percent, etc. 


The chief result of price pegging in this country has been the 
creation of a tremendous black market for used vehicles of all 
kinds. Legitimate traders are scarcely able to buy any used cars for ° 
resale because the public in many instances asks and expects to 
receive the pegged prices or even a higher figure and, moreover, 
gets it. The business has, therefore, gravitated into the hands of 
unscrupulous traders, backyard dealers, munition workers who buy 
and sell cars in their spare time, and others who see opportunities 
to make a fat profit out of illegal used car trading. 


This black marketing is open and flagrant, the cars are adver- 
tised in the press and a telephone call to the person offering the 
vehicle for sale frequently elicits the information that they are 
asking more than the pegged price. At used car auction sales which 
are held each week, certain individuals are regularly seen purchas- 
ing used cars at or near the pegged price and it is perfectly obvious 
that such vehicles will be resold for substantially more than the 
pegged price. 


This situation is well known to responsible governmental 
authorities since it has been repeatedly brought to their attention 
by the trade throughout Australia and, in fact, they do not deny 
the existence of extensive black marketing activities. They state 
they are unable to obtain sufficient evidence to support convictions 
under the Black Marketing Act which carries a gaol penalty as 
well as a heavy fine. This may be partially due to the fact that 
both buyer and seller are equally culpable and therefore one will 
not “squeal” on the other. It is probably also due to the fact that 
the practice is so widespread that there are not sufficient officers 
or inspectors available to attempt anything like a complete job 
of policing. 


So the whole unsatisfactory business goes merrily along to the 
great benefit and profit of the racketeers, while the legitimate trade 
is left holding the bag. 


I can sympathize, therefore, with those who are opposing price- 
fixing in America, and I can assure you that their predictions 
regarding the difficulties of effectively implementing such a scheme 
and of anticipated irregularities, have been amply borne out in this 
market.— W. R. Hausa, managing director, Ira L. and A. C. 
Berk Pty. Ltd. (Packard, Hudson, Renault). 


Detroit last week. Romney urged the government give 
immediate attention to the following, if America is to 
avoid long delays in reconversion of industry to peace- 
time pursuits and long periods of idleness for workers: 

1. A national policy for disposition of government- 
owned machine tools and facilities; 2. Adoption of a single 
audit, inspection and settlement of war contracts, subject 
to revision only when fraud is shown; 3. Allotment of a 
small amount of war materials for experimental work in 
connection with peacetime products. 

x *k * 
In view of a $15,000,000,000 backlog 
of war work, Romney said the auto- 
motive industry has no intention of 
relaxing its armament production. 
But, he said, it is necessary to the 
nation’s postwar well-being that the government take 
proper measures at once to facilitate the transition of 
industry from wartime to peacetime production when 
V-day arrives. Romney predicted that, if the government 
follows the initial steps outlined, full-scale reconversion 
would be made by the automotive industry with no waste 
motions. 

It was revealed at the meeting, at which was sho 
new film “Jobs After Victory,” that the ACWP has 


(Continued on Page 4, Col. 2) 
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Chamberlain Predicts: 
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Auto Reconversion Steps 


Tire Rationing to End 
By Next November 


CINCINNATI.— Holders of A 
gasoline ration books will be able 
to purchase unrationed synthetic 
rubber tires by next November, it 
was predicted by Ray Chamberlain, 
executive vice-president of the Na- 
tional Automobile Dealers Assn., 
during an address last week to the 
Cincinnati Automobile Dealers 
Assn. 

Chamberlain said some govern- 
ment officials believe the tires will 
be available by July, but that he 
thought such an estimate was too 
optimistic. 

To the success of the synthetic 
rubber program he credited the 
easing of the vital tire situation. 
Plants built to turn out 800,000 tons 
annually will be able to produce 
about a million tons, he said. One 
difficulty is still to be overcome, 
Chamberlain said. That is the 
shortage of means with which to 
process crude synthetic rubber into 
tires. He said this shortage exists 
because the government up to now 
has been interested primarily in 
getting the rubber produced. 


Chamberlain also said that it was 





Canaday, Rodger 
Named Directors 
Of Auto Council 


DETROIT. — Two men _ long 
prominent in the automotive in- 
dustry have been elected to the 
Board of Directors of the Auto- 
motive Council for War Produc- 
tion, according to Alvan Macauley, 
president. 

Ward M. Canaday, recently 
elected president of Willy-Overland 
Motors, as well as being its chair- 
man, and David W. Rodger, vice- 
president and secretary of Federal- 
Mogul Corp., were unanimously 
elected to the Council board at the 
last meeting. 

Canaday joined the Willys or- 
ganization in 1916, as an assistant 
to the late John N. Willys, and in 
1936 became chairman of the 
Willys board of directors. 

Rodger has been associated with 
Federal-Mogul os its predecessors 
continuously since 1916, except for 
18 months service as an infantry 
captain in the first world war. He 
has been affiliated with the 
National Standard Parts Assn. for 
many years, serving as president 
of that group in 1934-35. 


Atlanta Dealers 
Elect Green 


ATLANTA, Ga.—Hix H. Green, 
of the Hix Green Buick Co., has 
been elected president of the 
Atlanta Automobile Assn., succeed- 
ing R. L. Wade. 

Also named were: First vice 
president, A. M. Costly, of East 
Point Chevrolet Co.; second vice 
president, John C. Rogers, of 
Genuine Parts Co.; and honorary 
secretary and treasurer, A. S. 
Farris, of Victory Motors, Inc. 
Named directors were A. M. 
Chandler jr., R. W. Robinson, R. J. 
Alexander and Fred Ware. 

In recognition of their services, 
the dealer association presented 
gifts to Wade and R. J. Alexander. 
The latter served as second vice 
president during the past year. 


Banquet Speakers 
Listed by PATA 


PHILADELPHIA. — Prominent 
speakers have been engaged by the 
Philadelphia Automobile Trade 
Assn. to augment the well-rounded 
program arranged for the group’s 
annual banquet Dec. 20. 

Congressman Charles A. Halleck 
(R. Ind.) will speak on “Govern- 
ment Surplus Materials—Used Car 
Ceilings and Rationing;” Ray 
Chamberlain, executive vice presi- 
dent of the National Automobile 
Dealers Assn. on “The Washington 
Angle on the Automobile Business,” 
and William H. Greist, state ration- 
ing officer for Pennsylvania, will 
discuss “The Gasoline Ration Sur- 
render Plan.” 





unlikely any new cars would be 
manufactured in 1944. He also 
presented a gloomy picture of the 
gasoline future and said it did not 
appear that the gas situation would 
improve on the home front until 
after Germany was knocked out of 
the war. Regarding replacement 
parts, he said production was in- 
creasing but it is doubtful if the 
supply will meet demand due to the 
fact that cars are now wearing out 
much faster. 

Turning to used cars, Chamber- 
lain said an order already has been 
written which would place such 
cars under rationing and price ceil- 
ings. He deplored such measures 
as disruptive of the civilian econ- 
omy and destructive of the retail 
automobile industry. He suggested 
that dealers pour their objections 
on their representatives in Con- 
gress as their only hope of avoid- 
ing disaster through used car price 
fixing and rationing. 

Chamberlain outlined five points 
for all dealers to follow: 

1. To think farther in advance 
and plan ahead, thus avoiding the 
pitfalls of expediency of the mo- 
ment. 

2. To become more politically 
minded, to keep their representa- 
tives well informed on what they 
want and hold them strictly ac- 
countable. 

3. To become more interested, 
more active and more critical of 
their local, state and national asso- 
ciations. 

4. To recognize the greater 
strength which comes. through 
unity and thus be more able to 
solve their own problems instead of 
relying on governmental solutions 
which are never wholly satisfac- 
tory. 

5. To accept the fact that their 
own selfish interest should never 
be the only interest, that unless a 
policy is for the good of all it will 
never endure for long. 


Rehearing Denied 


In Ford Case 


AUSTIN, Tex.—Making final its 
ruling that contracts written by 
the Ford Motor Co. with _ its 
authorized dealers in Texas do not 
on their face violate the state’s 
antitrust laws, the Texas Supreme 
Court overruled last week a motion 
for rehearing in which State At- 
torney General Gerald C. Mann 
had asserted the ruling would have 
a “paralyzing effect” upon future 
enforcement of the antitrust laws 
and would establish a_ principle 
which proponents of so-called fair 
trade legislation failed to gain 
from the Texas legislature. 

Under the court’s final decision, 
the case goes back to the trial 
courts. Although holding that the 
contracts were not violative of the 
law in themselves, the Supreme 
Court ruled that the alleged man- 
ner of their enforcement provided 
sufficient ground for trial of a suit 
brought by the state. The attorney 
general charged that the contracts 
result in price fixing and restric- 
tion of territories. 





Reagan and Levy 
Buy Property 


CHICAGO.—Two men prominent 
in the trade here have just figured 
in large real-estate transactions. 
One is Bill Reagan, head of the 
Chrysler-Plymouth dealership in 
Evanston bearing his name, and 
treasurer of the Chicago Auto- 
mobile Trade Assn. The other is 
Henry Levy, president of the 
Studebaker Sales Co. of Chicago 
for the past 25 years. 

Reagan purchased for $121,000 
the building and land at 1840 
Ridge Ave. previously rented and 
occupied by his firm. 

Levy, the trade’s leading real- 
estate buyer for many years, paid 
$85,000 for the northwest corner 
of Howard St. and Marshfield Ave., 
occupied by a Woolworth store and 
several wearing apparel shops. 






























Dealers Protesting OPA 


Gas-Coupon Order 

Dealers are flooding OPA and 
Congress with protests against 
OPA’s new double order on 
gasoline coupon returns and || 
tire-inspection certificates, which 
become effective Jan. 1. 

Dealers claim that the regula- 
tion, requiring the seller of a 
used car to turn in his gasoline 
ration book before a new owner 
can obtain gasoline, will not 
only penalize the new owner for 
conditions beyond his control 
but likewise will entail con- 
siderably more red tape for 
dealers at a time when man- 
power is critical. 

OPA’s other order, requiring 
the tire inspection of a used car 
to go along with the car, will 
entail further difficulties, deal- 


ers say. 


Bowles Replies 
To Protests on 
Ration Receipt 


PHILADELPHIA. — Any objec- 
tional practices arising from the 
operation of the gasoline ration 
receipt surrender amendment to 
become effective soon will find the 
Office of Price Administration “pre- 
pared to either prevent them or, if 
necessary, to alter or revoke the 
amendment,” Chester Bowles, OPA 
administrator, has assured Martin 
Bury, president of the Philadelphia 
Automobile Trade Assn. 


The statement was made in a 
three-page letter written to Bury 
in reply to one sent by the PATA 
president listing dealers’ objections 
to the proposed regulation, which 
will require automobile dealers to 
secure from the seller of a used 
car a receipt indicating that he 
has turned in his ration book. In 
it, Bowles considered each argu- 
ment advanced by Bury and cited 
sections of the amendment which 
he regarded as effective answers to 
the protests. 

Bury hailed the letter as “the 
most intelligent and the most 
courteous letter this association 
has ever received from the OPA.” 
He wrote back to Bowles that 
“your letter is not only a satis- 
factory explanation but it is one 
which should command the respect 
and cooperation of the automobile 
dealers group. I for one will recom- 
mend to each of the members of 
this association that he not only 
adhere to the new regulation but 
that he go out of his way to assist 
in its enforcement.” 














Canton Registrations 


CANTON, O.—Certificates of title for 
motor vehicles numbering 1,773 were 
filed during November, Clerk of Courts 
C. Frank Sherrard, reported last week. 
Of the total, 28 were for new cars, 321 
for used cars sold by dealers and 1,424 
were used cars which changed hands 
in individual transfers. 





By Robert M. Finlay 
Associate Editor 

DETROIT.—Labor wants to win 
the peace, too. 

The approach to the reeonver- 
sion question may be somewhat 
different from that of the automo- 
bile manufacturers, but the final 
objective is the same. Both union 
and industry seek a speedy recon- 
version, and creation of well-pay- 
ing jobs—the union wants the jobs 
so its members can buy industry’s 
products, and industry is equally 
anxious to provide jobs so that it 
can sell its products. 

Following the showing last 
week by the Automotive Council 
for War Production of a film 
urging preparation for speedy 
reconversion to provide “jobs for 
prosperity,” a statement by R. J. 
Thomas, president of the UAW- 
CIO, was submitted to a congres- 
sional committee, asking that the 
government retain title to all 
plants and equipment it now 
owns to insure maintenance of 
employment. 

The Automotive Council wants 
early determination of a national 
policy for disposition of govern- 
ment-owned facilities, adoption of 
a single agency for audit, inspec- 
tion and settlement of contracts, 
and allotment of a small amount of 
raw materials for experimental 
work in connection with peacetime 
products. 

Those steps, UAW leaders said, 
are the necessary mechanics of 
preparing for reconversion, and the 
union favors them. 


Thomas proposed that control of 
the government’s industrial prop- 
erty be lodged in the hands of a 
joint commission representing gov- 
ernment, labor and industry, which 
would have the authority to lease 
the property to private manufac- 
turers who meet certain qualifica- 
tions with regard to fees to the 
government, maintenance of em- 
ployment and fair labor policies. 
Thomas put the value of the prop- 
erty at 20 billion dollars, one-fifth 
of the nation’s capital investment. 


The UAW chief urged also 
that “under the guidance of gov- 
ernment there shall be a full 
pooling of technical and scientific 
resources for the development of 
new products and methods to 
provide at lower prices fuller 
supplies of essential or desirable 
goods or services for the people.” 


Among UAW recommendations 
for government-owned property 
were that equipment not required 
as stand-by equipment for military 
purposes be made immediately 
available for lease to private manu- 
facturers; that studies be promoted 
to determine full possibilities for 
conversion and peacetime utiliza- 
tion of government-owned plant 
and equipment, and that all imme- 
diate planning for conversion 


Car Conservation No. 1 Job, 


Utah Dealers A 


SALT LAKE CITY.—With the) 
resumption of new-car production 
nowhere in sight, members of the 
Utah Automobile Dealers Assn. 
were told at their annual conven- 
tion last week that stricter ration- | 
ing would be necessary and that 
the Office of Price Administration 
might have to find some way of} 
channeling used cars into the| 
hands of essential war workers. 

“Of the three commodities— 
gasoline, rubber and automobiles 

—the automobiles themselves are 

practically the country’s greatest 

conservation problem,” said El- 
liott Taylor, chief of OPA auto 
rationing, who was the principal 


speaker. 
“Gasoline and tires are most 





critical now, but improved distri- 
bution of gasoline and increased 
synthetic production of tires will 
alleviate these problems. The car 
situation, however, until the day of | 
more production, can only get 
worse.” 

At the association’s election, S. 
H. Blair was re-elected president; 


Grant E. Hayes, vice president, and | 


Homer C. Warner, treasurer. L. D. | 
Sarvis is the new secretary. 
New directors are W. W. Lund- |! 


re Told 


berg and Sarvis. Directors re- 
elected are A. W. Bartlett, Blair, 
Arch Browning, Fred A. Carleson, 
Charles C. Freed, J. H. Fronk, 
Hayes, Harold Holley, William 
Hunter, H. M. Jones, John H. Redd, 
Paul D. Vincent and Warner. 

Taylor said that there could be 
no production of new cars at any 
time now predictable. 

Turning to used cars, he said 
that because of the possibility of 
black markets springing up, the 
feeling of OPA is to avoid used- 
car rationing. However, he added, 
used cars are so scarce now in 
certain parts of the country that 
people are having difficulty get- 
ting adequate transportation 
where it is absolutely essential. 

“If this condition becomes gen- 
eral,” he warned, “some means of 
channeling used cars to the es- 
sential users will have to be found.” 

The new-car dealer can help 
postpone used-car rationing by in- 
creased participation in the used- 
car business. In this way, he said, 
more miles will be added through 
reconditioning, there would be 


more movement of used cars to! 


essential users, and there would be 
more total gross for the dealer. 
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Are Backed by UAW 


which will not divert skills or man- 
power required in the war effort 
should be undertaken. 

To speed reconversion of pri- 
vately owned plants, Thomas said, 
certain essential machine tools may 
be made available to such manu- 
facturers at prices equal to cost of 
production less yearly depreciation. 

* od * 


Hearing Put Off 
Hearing on the UAW-General 
Motors dispute was _ postponed 
again by the special tripartite 
panel of the automotive section of 
the War Labor Board. 
* * + 


Incentives Work 

With incentive pay checks 
boosting both morale and produc- 
tion, it is expected that the pro- 
gram will be greatly expanded 
after Jan. 1. Several thousand 
war plants are known to have in- 
centive plans in preparation, and 
WPB is receiving an increasing 

number of inquiries. 

* * * 


Less Turnover 

Labor turnover in Detroit is 
running far less than that of 
World War I, the Office of War 
Information revealed last week. 
Turnover today averages 5.3 per- 
cent compared with 25 to 60 per- 
cent in 1918. The shifting is done 
mostly by new workers, with 
skilled workers remaining on their 
jobs, OWI said. 

* * * 
Strike? 

A thousand war workers at two 
American Blower Co. plants closed 
up shop last Saturday afternoon, 
figuratively hanging a sign on the 
door: “Gone Christmas Shopping.” 


Air Scout 


Program Set 


DETROIT.—The Air Scout Pro- 
gram of the Boy Scouts of America 
in the middlewest was formally 
launched at a meeting here last 
week, presided over by George W. 
Mason, president of Nash-Kelvin- 
ator Corp., and chairman of the 
Air Scout Committee for Region 
Seven, which includes Michigan, 
Indiana, Illinois and Wisconsin. 

This newest arm of the Boy 
Scouts of America was inaugurated 
only a few month ago but has 
spread rapidly, there being several 
hundred councils already organized 
throughout the nation. Even before 
the first meeting of the Region 
Seven Committee, more than half 
of the 90 councils spotted through- 
out the four states had established 
Air Scout Squadrons, and the im- 
mediate objective of Mason’s com- 
mittee is to organize the balance 
of the councils in 1944 so that by 
the end of the year, all will be 
actively participating in the new 
program, 

The Region Seven committee, of 
which Mason is the chairman, in- 
cludes: E. S. Evans, E. R. Breech, 
W. S. Gilmore and Howard E. 
Blood of Detroit; John L. Buehler 
and A. W. Herrington, Indian- 
apolis; Harold H. Seaman, Mil- 
waukee; W. A. Patterson, Chicago; 
J. T. Wilson, Kenosha, Wis.; Wil- 
liam C. Mundt, Bloomington, IIL; 
Frank L. Zaug, New London, Wis.;: 
Claude H. Gramelspacher, Jasper, 
Ind.; H. G. Baylor, Speed, Ind.; 
Ralph R. Teetor, Hagerstown, Ind.; 
Otto Marahens, Fort Wayne, Ind.; 
Lewis E. Phillips, Eau Claire, Wis.: 
Brouwer McIntyre, Monroe, Mich.: 
and G. H. Allen, Kalamazoo. George 
R. Fink, president, Great Lakes 
Steel Corp., Detroit, and B. E. 
Hutchinson, chairman of the 
finance committee, Chrysler Corp., 
are both honorary committee mem- 
bers. 

Fred Zeder, vice-chairman of the 
board, Chrysler, and member of the 
Boy Scouts Region Seven execu- 
tive board, attended the meeting; 
and among the honored guests 
were P. W. Litchfield, chairman of 
the er - J. M. Linforth, vice- 
president of Goodyear Ti 
Rubber Co. , ~ 








On Survey Commission 


GENEVA, Ill.—Charles M. Burge 
resident of Burgess-Norton ion 
een appointed by Gov. Dwight Green 
as one of the five members of the 
ene qauestion survey commission 
pate y e st ogi i 
foe eaioee ate legislature in a 
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DIGEST EDITION 


AUTOMOTIVE NEWS, DECEMBER 20, 1943 


ANNOUNCEMENT 


STOKES TAX PUBLICATIONS 
FOR AUTOMOBILE DEALERS 
NOW AVAILABLE TO YOU!! 


AUTOMOTIVE TAX PUBLISHERS have completed arrangements 


with JOHN W. 
Dealer Tax Publications. 


STOKES to distribute the Stokes 


Automobile 


John W. Stokes, Editor of the Service, has specialized in Auto- 


mobile Dealer Tax problems for 
a certified public accountant and 


many years. He is an attorney 
the author of various books and 


articles on Automobile Dealer accounting and tax matters. 
In this Publication Service voluminous tax laws are reviewed 


and condensed to fit 


the Automobile Dealer’s need for the tax 


information applicable to him personally and to his business. 


-This service includes the following: 


1. DEALER TAX BULLETIN issued twice monthly—cur- 
rent and important information especially prepared for 


the Automobile Dealer. 


. SPECIAL BULLETINS covering matters of vital im- 


mediate importance to the 
time during the 
Bulletins were issue 


Dealer—issued from time to 


-_— During 1943, twenty such 


. TAX CALENDAR—issued monthly—gives United States 
and State Tax Return due dates. 


- TWO MANUAL BINDERS— 
A.—STOKES TAX MANUAL FOR EXECUTIVES. 


B.—STOKES 
DEPARTMENT. 


TAX MANUAL FOR 


ACCOUNTING 


The Dealer ‘‘Makes History’’—His accounting de- 
partment records history—hence the need for two 


With each 1944 subscription we 
1943 issue which cover matters of 


send three Special Bulletins of 
vital present concern to Dealers: 


A. Year End Tax Adjustments—(now in preparation). 
B. Automobile Dealer Wage and Salary Policy Under Sta- 


bilization (30 Pages). 


C. When the Internal Revenue Agent Comes to See You. 


During 1942 and 1943 this service helped hundreds of Dealers to 
avoid current tax pitfalls. The Future will in many ways be a 


more critical period 


than the past. — This 


Publication Service 


should go to every Automobile Dealer. The low cost of $75.00 
per year will be unimportant when the benefits are measured. 


Representative Users of Stokes Tax Publications: 


ALABAMA 
Birmingham, Steel City Olds Co. 
Montgomery, McGough Chevro- 


let Co. 
ARIZONA 
Phoenix, Phoenix Motor Co. 
CALIFORNIA 
Los Angeles, Central Chevrolet 
Cc 


0. 
Oakland, Val Strough Chevrolet | 
Co. 
Pasadena, Buchanan Olds, Inc. 
San Francisco, Ernest Ingold Co. | 
Stockton, Hatch Chevrolet Co. 
CONNECTICUT 
Bridgeport, Steel Cadillac-Olds- 
mobile, Inc. | 
GEORGIA 
Atlanta, Boomershine Motors 
Atlanta, Hix Green Buick Co. 
Savannah, Dearing Chevrolet Co. 
Savannah, Quality Motors 
ILLINOIS 
Chicago, South Shore Buick, Inc. | 
INDIANA 
Hammond, Smith Motor Sales Co. 
. KANSAS 
Kansas City, Perry Motor Co. 
Wichita, Butts Motor Co. 


LOUISIANA 
New Orleans, Cathey 


| 
Chevrolet | 
0. 
Shreveport, Rountree Olds Cadil- 


lac. 

MARYLAND 
Baltimore, Kelly Buick Sales 
Corp. | 
MASSACHUSETTS 
Cagabetege, Ofgant Chevrolet 

0. 


MICHIGAN 
Battle Creek, DeNooyer Bros. 
Detroit, Eastern Chevrolet Co. 
“eee Rapids, A. B. Burkholder, 
ne. 
Lapeing, Wolverine Chevrolet 
0. 


MINNESOTA 
Minneapolis, W. R. Stephens Co. 


MISSOURI 
St. Louis, Bilgere Chevrolet Co. 


MONTANA 
Billings, Lew Chevrolet Co. 


| Milwaukee, 


NEVADA 
Reno, Johnson Chevrolet Co. 
NEW JERSEY 
Irvington, Mallon Suburban Mo- 
tors, Inc. 
Trenton, Gilbert & Mott Chev- 
rolet, Inc. 

NEW MEXICO 
Albuquerque, Galles Motor Co. 
NEW YORK 
Buffalo, S. W. Miner Motor Corp. 
Queens Village, Village Chevro- 

let Co. 
NORTH CAROLINA 
Charlotte, Lee A. Folger, Inc. 


OHIO 
Cigienet, Queen City Chevrolet 
10 


Cleveland, Central Chevrolet Co. 
Columbus, Columbus Buick Co. 
PENNSYLVANIA 

| Erie, Erie Buick Co. 


Philadelphia, Wilkie Buick, Inc. 

Pittsburgh, Massey Buick Co. 

eo Metropolitan Buick 
0. 

RHODE ISLAND 
Providence, Capitol Chevrolet Co. 
SOUTH CAROLINA 
Charleston, Fort Sumter Chev- 

rolet Co. 
Sapeseasens, Ernest Burwell, 
ne. 


TEXAS 
Corpus Christi, Gulf Chevrolet 
Co., Inc. 


Dallas, Lone Star Olds Cadillac 


0. 

Dallas, Mohr Chevrolet Co. 

“— Watkins Motor Co., Inc. 
0. 


| Houston, Downtown Chevrolet 


Houston, Public Motor Corp. 
Ft. Worth, Western Olds Co. 


VIRGINIA 
Norfolk, Norfolk Motor Co. 
WASHINGTON 
Seattle, Anderson Buick Co. 
Spokane, Utter Motors, Inc. 


WISCONSIN 
re Sawyer Buick Co., 
utd. 


FILL IN THIS COUPON AND MAIL TODAY 


| AUTOMOTIVE TAX PUBLISHERS 


General Motors Building 
| 1775 Broadway 
| New York 19, New York 


We want the Stokes Tax Publications immediately. En- 
[] closed find our check for $75.00 covering payment in full 


l 

| 

| for one year. 

| We are 

| forward it quickly. 
| 

IN 

| 

| 

| 


ADDRESS 


interested in receiving full 


information. Please 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged ir all 
Maine to California. Low rates: TEN CENTS (10¢) 
insertions. Cash in advance. Count initials and groups of numbers 
rates, but where replies are sent to “Box No. 
Detroit” these words are FREE, and replies are 
$7 per inch, per insertion. 


AUTOMOTIVE NEWS, 


for 3 
signed with your name 
Care Automotive News, 
received. Dispiay Ads: 


WANT AD DEPT., 


and 


HELP WANTED 





WE REQUIRE A SALES REPRESENTA- 
TIVE for an exclusive territory in either 
Michigan or Ohio, contacting car dealers, 
jobbers and other service outlets. Our 
products are of national prominence and 
consist of service equipment and other 
items well known to and used by dealers 
everywhere in the development of their 
service departments. 


In your letter requesting interview, state 
fully your qualifications and former con- 
nections which should include experience 
with automotive dealers and service out- 
lets; also your record of proven sales 
ability. Prefer man already living in 
this locality. Substantial compensation 
based on guaranteed commissions. Box 
541, c/o Automotive News, Detroit 2. 





PARTS MANAGER. We want a capable 
man with experience in Chrysler prod- 
ucts. This company is a parts whole- 
saler and Chrysler-Plymouth distributor 
located in Providence, R. I. Yearly vol- 
ume over $100,000. Position permanent. 
Apply COLT BRADY COMPANY, 1 
Reservoir Ave., Providence, R. I. 


EXPERIENCED CHEVROLET PARTS 
MANAGER for large Chevrolet dealer 
located in New York City. Applicant 
must be thoroughly competent and ca- 
pable of managing and merchandising an 
excellent parts and service business. Top 
salary and bonus. Box 540, c/o Auto- 
motive News, Detroit 2. 


STOREKEEPER. Large 
baker-White dealer needs immediately 
experienced parts and accessory man- 
ager. In reply, state full details. Write 
Box 535, c/o Automotive News, Detroit. 


POSITION WANTED 











MANUFACTURER’S 
AGENT 


Financially responsible person 
with established purchasing and 
engineering department connec- 
tions, desires to represent, on a 
commission basis, a reputable 
supplier to the automotive 
manufacturing industry. 


Box 538, c/o Automotive News, 
Detroit 2 








NEW CARS WANTED 


WILL BUY any number new “Ford, 
Lincoln and Mercury cars and Ford 


trucks—all models. Wire or write 
STEEL CITY MOTORS, INC., 3131 
Forbes St., Pittsburgh, Penna. (May- 
flower 8844), Ford Dealer. 


WANTED—1942 Buick or Cadillac con- 
vertible. If a demonstrator or used car 
must be low mileage, new car condition. 
Box 536, c/o Automotive News, Detroit 2. 


WE WILL BUY any ~=number new 
Plymouth, Dodge, DeSoto, Chrysler cars 
and Dodge trucks all models. Wire or 
write Box 532, c/o Automotive News, 
Detroit 2. 


EQUIPMENT WANTED 


WANTED TEN TO FIFTEEN Lupton steel 
bins complete. Give description and 
prices. NEW IBERIA AUTO COMPANY, 
New Iberia, Louisiana. 


EQUIPMENT FOR SALE 


NEW WRECKER TOW CRANE in original 
crate. Will fit most any type of pick-up 
or truck. Will sacrifice! Box 505, c/o 
Automotive News, Detroit 2. 


THREE LYONS PARTS TABLES 
complete partitions. New in 1941. 
offer takes. Box 545, 
News, Detroit 2. 








with 
Best 


Kindly insert the following. ................ 
(1) or (3) editions of Automotive News, for which find enclosed $ 


Packard-Stude- | 


address at 





| 


| 


| 
| 
| 


regular 





USED CARS POR SALE 





WE HAVE FOR WHOLESALE: An un- 
usually fine group of desirable, late 
model cars. We invite your inspection. 
JACOB-BROS., 245 N. Broad St., Phila- 
delphia, Penna. 












Good, clean, used cars for sale 
wholesale. We can supply what 
you want. BLANTON DUNN, 
INC, ADMIRAL WILSON 
BLVD., CAMDEN, N. J. 


ATTENTION USED CAR BUYERS—Con- 
necticut’s largest automobile dealer offers 


at wholesale 150 low mileage, clean 
used cars 1936-42. All makes, all models 
and types. Shipping to South and West 
daily. Buy direct and avoid middleman 
profits. CAPITOL MOTORS, INC., 
Dodge & Plymouth Distributors, 368 
Main S8t., Hartford, Conn. 





rado. Phone Mr. Austin at 


, Chicago or Airmail lists and prices 
to Jesse M. Chase, $14 Diversey Park- 
way, Chicago, or Box 1552, Pocatello, 





6320, 
I 


ACCESSORIES 


90 PAIR HEAVY DUTY new pre-war 
truck mud chains, 
600 x 20, duals and singles. 
new truck cross links. 75 pair slightly 
used chains, perfect condition, assorted 
sizes cars and trucks. Prices upon re- 
quest. Shumaker Auto Parts, Jasper, 
Alabama. 


500 Ibs. 





NEW CARS FOR SALE 


CAR DEALER IN MASSACHUSETTS has 
21 new Hudsons. All six-cylinder cars in 
all models. 16 4-door sedans, 2 2-door 
sedans, 2 club coupes, 1 convertible 
coupe. Full list price. Box 534, c/o 
Automotive News, Detroit 2. 








450 NEW CARS IN STOCK 
Nashes, Studebakers, 
all body styles and models. 
convertibles. Also Hudson pick-up trucks 
and Studebaker 152” HD chassis only. 
Many available for immediate delivery, | 
some for Jan. ist delivery. Buy at| 
today’s prices from BOGDA’S DOWN- 
TOWN NASH _ SALES. **Indiana’s 
Fastest Operators,’’ 1018 N. Meridian | 
St., Indianapolis. 


including 
and Hudsons in 





HAVE YOU FACTORY 
CAPACITY OPEN? 
Experienced automotive sales rep- 
resentative has extensive amount of 
airplane and tractor assembly and 
machine parts business to place. 
Any factory interested in making 


commission contract for same, write 
or write Box 539, 
News, Detroit 2. 


c/o Automotive 





branches of the 
PER WORD for one insertion or 25¢ per word 


5229 CASS AVE., 





automotive industry from 
as one word. Ads may be 


forwarded, unopened, day 


DETROIT 2, MICH. 


PARTS FOR SALE 
1942 CHEVROLET FOUR DOOR sedan 


529, c/o Automotive News, Detroit 2. 
TRUCKS FOR SALE 
1942 NEW CHEVROLET 134% WB with 











two yard Dump. Two speed axle. High 

Torque motor. 8.25 rear, 7.50 front 

tires. WYATTS, Meadville, Penna. 
SEVERAL NEW DODGE WF-32 and 


WH-45 Chassis with windshield cowls. 
Cass Motor Sales, 5800 Cass Ave., 
Detroit 2, Mich. 


NEW FORD 1% TON, yard and one-half 
dump body trucks. Some have gov- 
ernors, pintle and tow hooks, etc. Most 
are equipped with 700 x 20 8-ply duals. 
STEUART MOTOR COMPANY, 6th and 
New York Avenue, Washington 1, D. C. 


EIGHT NEW DODGE TRUCKS. Will sell 
for ceiling, less 5 percent. Located in 
San Francisco. Box 544, c/o Automo- 
tive News, Detroit 2. 


STATION WAGONS 

















STATION WAGONS FOR SALE, FORDS 
—MERCURYS. MONART MOTORS 
COMPANY, MILWAUKEE, WISCONSIN. 


NEW OR NEARLY NEW station wagon 
body that wéll fit 42 Buick Super frame. 
FIFTH AVENUE MOTORS, INC., 
Gary, Indiana. 





DEALERSHIP WANTED 


CASH FOR DEALERSHIP 
buildings, Pennsylvania 
red, other states considered. 
potential 200 or more. All replies confi- 
dential. F. R. Lang, 751 N.E. 72nd 
Terrace, Miami 38, Florida. 





DEALERSHIP WANTED. Prefer G.M. 
dealership in Northern New Jersey with 
at least 200 new car potential. Highly 
capable former dealer interested in pur- 
chase or partnership arrangement. Re- 
plies treated with strictest confidence. 
Box 537, c/o Automotive News, Detroit. 


WANTED SMALL DEALERSHIP by ex- 
perienced former dealer in or near 
Buffalo, N. Y. General Motors cars pre- 
ferred, other makes considered. Box 543, 
c/o Automotive News, Detroit 2. 


WANTED, SIZABLE GENERAL MOTORS, 
Ford or Chrysler Franchise. Oklahoma, 
Texas or New Mexico. Box 542, c/o 
Automotive News, Detroit 2. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday—Rain or Shine 
Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Tl. 


MIRED IE NN A AAI LOTR B ES RED EE SECRETE, 
c/o Automotive NE 


Address all Box No. replies in care of Automotive News, 5228 Cass Ave., Detrett 


word Want Advertisement, under proper heading in the next | 


or which find enclosed G................ » Which is figured at the rate 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 


tions. (No charge for Box Number address when replies are sent in care of AUTOMOTIVE News.) 


| 

| | 
| | 
| | 
| | 
| e.., 7 ssillcpedea sitet sbeasitesiaanchakaiacnsiiibasimaial Abe ensiiitlbiaisatiionaeticetinuiniiatinittdinsiiapiiiiag OMe ; 
ae ae ee ee ee 12. iis lies A ciiaisinhaaiaiiaiabisaiibacisantascvca. AUR aies ceases i 
| ie Ie in a ee a te a | 
ee 22 : ante A | 
as Sia ed I a 28 iaieccanciapsandacae OM ct SS a tl ! 
| 21 I 33 scence dinecamiecnaiiiatiitiammss TE acisiaisnncitaiaasstacataicaa aati MO ce ete 
IN cis sssaisensaseannoasnescnsuapnatassosnaunsneseinahedéhaninobdbeanteihedadiasegioaataiaia accel aac ica 
! LA RE PE Ta Te ee ee EE ORE eT ET ae eT ee | 
| AUTOMOTIVE NEWS, 5229 Cass Ave., Detroit, Mich. a 7943 
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$500,000,000 Master Plan... 





GM Prepared to Meet 
Challenge of Peace 


NEW YORK.— General Motors 
will meet the challenge peace will 
bring with a $500,000,000 master 
plan for reconversion, advancement 
of present equipment to the latest 
standards of technology and re- 
tooling for postwar products. 


Alfred P. Sloan jr., chairman 
of the board, revealed GM’s plan, 
based on an expectation of a 
national income of $100,000,000,- 
000, last week at the second War 
Congress of American Industry, 
sponsored by the National Assn. 
of Manufacturers. 


Stating that there “lies ahead of 
us an opportunity for accomplish- 
ment unparalleled both in magni- 
tude and scope in the history of 
American enterprise,” Sloan pre- 
sented this challenge: 


“Are we, representing an im- 
portant section of the management 


NADA Completing 


Preparations for 


Detroit Convention 


WASHINGTON. — Though still 
five weeks away, the Detroit con- 
vention of the National Automobile 
Dealers Assn. already promises to 
be the largest, most enthusiastic 
and at the same time, from a busi- 
ness standpoint, the most serious 
ever held. 

With their fortunes at stake, the 
motor car dealers of the country 
want to know what is being done, 
what is being planned for the 
future and together in conference 
they want to decide what ought to 
be done so that they will still be 
in business and “going concerns” 
when the war ends. 

According to NADA headquarters 
here in Washington, the forth- 
coming convention will be the time 
and the place for airing their 
problems. 

Information, it is said will come 
from three important directions, 
from the active officers and com- 
mitteemen of NADA, from the 
automobile factroies and from the 
government. Several informed and 
authoritative speakers on subjects, 
close to the dealers’ hearts, have 
been favorably contacted, it is 
understood. But the list will not 
be given out until the speakers 
program is completed. 

So far only one speaker has been 
made public, and that was done in- 
advertently. It is reported he is 
Maj. Gen. Lewis B. Hershey, di- 
rector of the Selective Service 
system, and his subject of course 
will be manpower. 

Thus far according to an NADA 
spokesman more than one thou- 
sand registrations have been made. 

Subject lists for the meeting in- 
clude rubber, gasoline rationing 
parts, service and postwar plans. 
A program has been planned, it is 
said, for dealer participation where 
individual problems can be brought 
up and an answer given if 
humanly possible. 

In general these subjects will 
cross and re-cross the platform, 
handled in each instance by men 
qualified to speak: 1 wage and 
hour law; 2. oil and gasoline; 3. 
rubber and tire; 4. manpower 
shortage; 5. regulation W; 6. new} 
car rationing; 7. new truck ration- | 
ing; 8. ceiling prices; 9. parts 
production; 10. new car and truck 
production; 11. Murray-Patman 
Act; 12. increment; 13. wage and 
salary stablization. 

The usual entertainment fea- 
tures, curtailed of course in keep-| 
ing with the times, will follow the 
business sessions. Both the Com- 
mercial Credit Corp. and C.LT. will 
stage their customary parties. 

L. Clare Cargile, of Texarkana, 
Ark., is chairman of the conven- 
tion committee. 








Bee tC: Radler 


WEST JEFFERSON, N. C.—G.F.P. 
Chevrolet Co. has been formed here 
with authorized capital of $12,000, fully 
subscribed, to deal in Chevrolet cars 
and trucks. The _ principals include 

. B. Graybeal, Marion, Va.; and 
Cc. M. Payne and William E. Francis, 
both of West Jefferson. 

All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


of American enterprise, prepared 
to exercise our leadership and step 
up to this opportunity? 

“Do we believe in its importance? 
Are we willing to take the risk? 
Do we consider it worth while?” 

Sloan pointed out that accep- 
tance of the challenge must take 

the form of an all-out effort 
along the whole productive front 
to provide jobs for those who are 
willing to exchange their time 
and talents for a proper wage. 
“Expanding job opportunities are 
a social, political and economic 
must in the postwar era,” Sloan 
said, adding that the sole instru- 
mentality by which that demand 
could be met in a free economy 
was a virile and expanding system 
of enterprise. 

Sloan said that the problem of 
providing jobs in the postwar 
period would be great. 

“Increasing technical efficiency 
means we must provide an increas- 
ing number of job opportunities in 
two ways,” he said. 

“We must develop new things to 
produce. We must produce existing 
things at lower prices.” 

The alternative, he said, would 
be fewer jobs, with the people 
turning to the government for 
what they cannot obtain: through 
private enterprise. 

In his discussion, Sloan pointed 
to a problem which he said has 
been given too little specific con- 
sideration: 

“It is practically certain that 
enterprise will have to operate 
on the basis of a part war and 
part peace economy following 
victory in the European theater 
of war. Plans should be made 
accordingly.” 

In closing, Sloan said: 

“The wage rate must be recog- 
nized and dealt with, not as the 
predominating issue between two 
groups, but as one of the most 
important economic problems in- 
volved in the whole economy be- 
cause of its dominating influence 
on costs and selling prices. It must 
be dealt with from the point of 
view of a proper economic balance 
between all groups. 

“An incentive should apply not 
only to capital in the form of a 
profit, but likewise to management 
and workers. All should have an 
opportunity to progress directly 
according to their individual ability 
and their willingness to contribute.” 


Nicholls Heads 
New Bendix Unit 


LOS ANGELES.—The election of 
Palmer Nicholls as a vice-president 
of Bendix Aviation Corp., and his 
appointment as general manager of 
the newly created Pacific division, 
was announced last week by Ernest 
R. Breech, president. 

The Pacific division succeeds the 
corporation’s wholly owned sub- 
sidiary, Bendix Aviation, Ltd., at 
North Hollywood, of which Nicholls 
has been president and general 
manager. 










Fort Custer to Sell 


27 Vehicles Dec. 21 
FORT CUSTER, Mich. — The 

Army will sell 27 vehicles, in- 

cluding 


staff cars, pickup 
trucks, carry-alls and ton and 
one-half and half-ton trucks, 
here Dec. 21. 

Bids have been asked from 
more than 400 used car and 
junk dealers, it was said. 


Way is Cleared 
For Sale After 
Contract Ends 


WASHINGTON.—The way was 
cleared last week for plants to 
dispose of inventories of fabri- 
cated articles or components for 
which they have no further need 
because of modified or terminated 
contracts. 

It was announced that approval 
for the transfer of idle materials 
back to regular distribution chan- 
nels now may be obtained from 
WPB “regional directors. They 
have been given authority to waive 
restrictions which heretofore have 
limited transfer of these items. 

However, sales of the materials 
may be made only to a distributor 
or a wholesaler regularly engaged 
in selling the materials in the 
form in which they are acquired. 

Transfers are limited in that the 
material must have been listed 
with the regional WPB office and 
must not have been rejected by 
any of the services. In addition, 
material controlled by Directive 16 
(pertaining to aircraft inventories) 
is not eligibile until the sale has 
been approved by the aircraft re- 
sources control office of the air- 
craft scheduling unit. 





Tool Companies 


To Form Group 


DETROIT.—Formation of a na- 
tional association of cutting tool 
manufacturers was voted here last 
week by 150 representatives of 
some 100 manufacturers of cutting 
tools, who registered as temporary 
members pending the formation of 
the association proper. 


To expedite the formation, the 
meeting—attended not only by 
Michigan manufacturers but also 
by a number of manufacturers 
from other states—elected a tem- 
porary board of nine directors, 
with W. G. Robbins, Carboloy Co., 
Inc., Detroit, as chairman. 

Other members of the tempo- 
rary board are Oscar L. Bard, 
president, Michigan Tool Co., De- 
troit; H. R. Conner, vice-president, 
Detroit Broach Co.; George W. 
Frick, manager, Firthite Tool divi- 
sion, Firth-Sterling Steel Co., Mc- 
Keesport, Pa.; E. A. Goddard, vice- 
president, Goddard & Goddard Co., 
Detroit; Norman Lawton, partner, 
Star Cutter Co. Detroit; R. G. 
Michell, president, Eclipse Counter- 
bore Co., Detroit; R. M. Severance, 
president, Severance Industries, 
Inc., Saginaw, and R. H. Wolfe, 
president, Arrow Tool & Reamer 
Co., Detroit. 


Buy War Bonds and Stamps— 


crush the Axis. 





Eligibility List Tightened 


engaged Henry Bodman, as general counsel, and George 
Bailey of Ernst & Ernst accounting firm, to assist in 


matters concerning contract termination. 


(For other 


stories concerning reconversion, see page 2 and 4 today.) 
x * 


Production 
War Output 
Up 3 Percent 
In November 


of aircraft, arms, _ ships, 


combat vehicles and weapons in November 
increased 3 percent 
over October, Donald Nelson, chairman of 


in dollar volume 


the War Production Board, announced 
last week. Emphasizing that the nation is nearing a peak 
war output, Nelson pointed out in his monthly munitions 
report that the November gain compared to a 6 percent 


increase in October over September. 


Since the peak is 


approaching, he said, “even a modest monthly gain is an 


achievement.” 


Of the six major munitions groups, five advanced as 
follows: Aircraft, 6 percent; ships, 4; guns, 3; combat and 
motor vehicles, 1; communication and electronic equip- 
ment, 6. Munitions dropped 2 percent due to a cutback 


in requirements. 





War Agencies 
Cooperate on 


Labor Problem 


WASHINGTON.—A greement 
upon a cooperative program for 
the more effective recruiting of 
labor for locally needed civilian 
services and industries producing 
essential civilian goods was an- 
nounced last week by the War 
Manpower Commission and _ the 
War Production Board. 

In accordance with the agree- 
ment, WMC state, regional and 
area representatives will consult 
with those of the War Production 
Board’s Office of Civilian Require- 
ments on plans to meet the labor 
needs of employers. 

Later, acting on the agreement, 
ODT’s division of transport person- 
nel arranged to place field repre- 
sentatives in each of the 12 ad- 
ministrative regions of WMC, it 
was announced by ODT Director 
Joseph Eastman. 

The ODT field representatives 
will work in cooperation with field 
staffs of the WMC “to insure that 
essential domestic transportation 
service is not curtailed through 
lack of an adequate supply of 
transportation personnel,” lEast- 
man said. 

As a basis of such field relation- 
ship, it has been agreed that: 

1. The OCR will make findings of 
fact with respect to the production 
of essential civilian goods and 
locally needed services. It will 
make recommendations according- 
ly to the area manpower priorities 
committees through the WPB rep- 
resentatives on these committees. 
Where such committees have not 
yet been established, it will make 
its recommendations directly to the 
area or state WMC offices. 

2. The OCR representatives in 
each area shall act as consultants 
to the WMC state or area director 
on the products and services within 
the jurisdiction of the OCR. 

3. State and area directors will 
consult the appropriate OCR rep- 
resentatives before submitting to 
a manpower priorities committee 
any recommendations with respect 
to industries, trades, or services 
within the jurisdiction of the OCR. 

4. Regional, state and area direc- 
tors will consult the OCR repre- 
sentatives on all determinations of 
“locally needed” trades and serv- 
ices. State or area manpower di- 
rectors will receive recommenda- 
tions from the representatives of 
the OCR concerning the designa- 
tion of any trade, service or indus- 
try as “locally needed.” 

5. The regional WMC offices and 
the OCR resident representatives 
will collaborate in determining 
standards for the designation of 
trades and services as “locally 
needed” when such standards are 
needed. 

6. The WMC, in cooperation with 
OCR and other appropriate agen- 
cies, will develop programs, and 
issue specific instructions to USES 
and other approved referral agen- 
cies, for securing needed workers 
in essential civilian industries and 
services and for maintaining desig- 
nated employment levels. 

7. The WMC and the OCR will 
cooperate, consistent with their re- 
spective policies, in action on cases 
to be presented to WLB, OPA, 
ODT or other appropriate agencies. 





Col. Folger Returns 


To N. C. Dealership 

CHARLOTTE, N. C.—After 21 
months active service with the: 
Army, Lieut. Col. Lee A. Folger has 
returned to Charlotte to resume his 
work as general manager and, 
president of Lee A. Folger, Inc. 
(Buick). 

Col. Folger first served with 
Quartermaster corps in Washing- 
ton, but was later transferred to 
the Ordnance department with 
headquarters in Detroit, as chief 
of the vehicle-preparation unit, 
handling the assembling and pool- 
ing in central depots of all such 
war production supplies turned out 
for Army use. During Folger’s 
absence the management of the 
Buick business has been in charge 
of C. E. Williams, who will now 
become assistant to Folger. 


Plane Service Chartered 

WARRENTON, Va. — Aero Service. 
Inc., of Warrenton, with maximum 
capital of $10,000, has been chartered 
by the Virginia corporation commission 
to conduct an airplane business. James 
A. Mitchell, of Warrenton, is prestdent. 
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Timken Contract 
For Axles Ratified 
By War Dept. 


DETROIT.—Following the fire- 
works set off two weeks ago when 
Undersecretary of War Patterson 
and Maj. Gen. Clay accused Tim- 
ken-Detroit Axle Co. of endeavor- 
ing to enforce “utterly unreason- 
able” terms in a contract for the 
manufacture of heavy-duty truck 
axles, the War department on Dec. 
11 notified Timken that the con- 
tract had been ratified as written. 

It is understood that, contrary 
to information furnished news- 
papers in Washington—to the ef- 
fect that while the contract had 
been approved it was being “scaled 
away down’—the contract has been 
formally accepted without any 
change whatever in the original 
draft. 

While Patterson and Maj. Gen. 
Clay were in the throes of calling 
Timken names, the War depart- 
ment was in the process of award- 
ing Timken a renewal of its E 
award and announcing that all 
Timken plants could add the white 
star to their “E” flags, signifying 
“that you have won for the second 
time the Army-Navy Production 
Award for meritorious service on 
the production front. You may 
well be proud of your achieve- 
ment.” 


°44. Expansion Program 


Planned by NUCMR 


CHICAGO.—Revealing that “vol- 
ume has shown greater improve- 
ment this year than anticipated” 
and that “an expansion program 
has been formulated for 1944,” 
W. E. Butler, president of the 
National Used Car Market Report, 
Inc., Blue Book and Red Book 
publishers for 33 years, announced 
last week the payment to stock- 
holders Dec. 15 of a dividend of 
50 cents a share. 


Obituaries— 


General Tire Official, 


Thomas F. O’Neil, Dies 

MIAMI BEACH.—Thomas F. 
O’Neil, vice president of the Gen- 
eral Tire & Rubber Co., Akron, 
died last week after an operation. 
Survivors include his wife and a 
brother, William, president of the 
company. 








Joseph Boule 
MONTREAL.—Funeral services were 
held last week for Joseph Boule, 
president of Nash-LaFayette Automo- 


bile, Ltd. He was a director of the 
Montreal Automobile Trade Assn. and 
a member of the Montreal Chambre 


de Commerce and of the Royal Auto- 
mobile Club of Canada. 





Edward C. Gammeter 
AKRON.—Edward C. Gammeter, 64, 
long associated with the Conart Motor 
Sales Co. and the Killian Mfg. Co., 
died at his home here. 














